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Challenge: Fill out the Contact List and Vox 
Leah a picture when it’s complete. 

Challenge: Complete your first 5 Career Surveys 
with Leah to earn your Pearl Earrings.

Challenge: Fill out the Weekly Plan Sheet with 
your “ideal” Mary Kay Schedule and Vox Leah a 
picture when it’s complete.

unleashed

BOOT
camp

Challenge: Print the Flip Chart in color and fill 
in your I-Story. Vox Leah a picture of your 
I-Story when complete.

Challenge: Watch these 2 additional videos:
“Your New Best Girlfriend, The Flip Chart” and
“Mastering the Individual Consultation”
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coaching

and 

Pre-profiling

Challenge: Fill out the Contact List and Vox 
Leah a picture when it’s complete. 
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no’s
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Hi Emily it's Leah! I'm calling for 2 reasons. First of all, 
I got a little crazy and started my own Mary Kay 
business. Secondly, my Director challenged me to 
book my 1st 12 pampering sessions and I thought of 
YOU because _________(sincere compliment). You get a 
$10 gift card to spend just for letting me borrow your 
face for my practice and $10 for every friend you 
bring up to $50 free. Text me back and let me know 
what you think and we can go over details! (If you 
catch her live on the phone you would continue the 
script with telling her your availability, "I hold my 
appointments on Monday's & Saturday's, what works 
best for you?") 

POWER
start

 Hi Emily! I left you a quick voicemail and wanted to 
make sure you received it. You were on the top of my 
list to call. Let me know what you think! I will follow 
up in a few days. 

Hi Emily it's Leah! Just wanted to 
follow up real quick about the 
pampering session and the gift card 
I have for you. I'd love to get 
together to get your opinion of the 
products and to get some practice 
in! I know you're super busy so I will 
follow up in a few days 

Hi Emily! Just wanted to check back 
in real quick about my voicemail. I 
didn't hear back from you & wanted 
to make sure you heard it. Can't 
wait to fill you in on the details! 

Hi Emily, it's Leah! Just 
wanted to follow up 
one last time about 
your pampering 
session. If I don't hear 
back from you I will 
assume you're super 
busy and I will follow 
up a couple months 
from now!

Hi Emily! Just wanted to 
try one last time to 
connect about the 
pampering session. Text 
me today if you're 
interested and we can 
go over the details. If I 
don't hear back I will 
assume you're super 
busy and I'll follow up in 
a few months!
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"A fun thing about your appointment is that you can 
invite your most favorite girlfriends. You receive a 
$10 gift card and an additional $10 for every friend, 
up to $50 free. What do you think about inviting 
some friends?"

"Ok, I'm really excited! Thanks for your support with this 
goal. I will take care of all the work so you don't have to 
worry about it; the only I need from you is a list of girl-
friends you want to invite and I will take care of every-
thing else. I have some cute invites I will send to your 
friends.  You earn ______(fill in your promotion) for having 
4 friends over 18 attend the appointment... to have 4 
show up you usually need to invite 15-20! The next thing 
we need to do is follow up in 24 hours to confirm the 
date and at that time, I will get your list of girlfriends to 
get the invitations sent to them. Would tomorrow eve-
ning be a good time for me to follow up with you (set a 
specific time)?

 Confirm the date
 Get her guest list
 Ask her questions at the 
top of the “Party Sheet” to 
pre-profile her

Hi, ____! This is Leah, I am friends with Jane Doe and I am the Mary Kay lady doing 
Jane's party on Friday! I wanted to call to introduce myself and ask a few questions 
about your skin and makeup preferences so I can come prepared. We are going to 
have a lot of fun and it will be super chill and a relaxing night in. We will do a Satin 
Hands treatment 10 minutes before the party starts and I will bring a goodie bag of 
samples for everyone who comes!  Can't wait to meet you! *Send a follow-up text to 
let her know you left a voicemail.

cont’d
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contact

list

1. 26, 51.

2. 27. 52.

3. 28. 53.

4. 29. 54.

5. 30. 55.

6. 31. 56.

7. 32. 57.

8. 33. 58.

9. 34. 59.

10. 35. 60.

11. 36. 61.

12. 37. 62.

13. 38. 63.

14. 39. 64.

15. 40. 65.

16. 41. 66.

17. 42. 67.

18. 43. 68.

19. 44. 69.

20. 45. 70.

21. 46. 71.

22. 47. 72.

23. 48. 73.

24. 49. 74.

25. 50. 75.
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the flip chart

to hold a

MK party

Challenge: Print the Flip Chart in color and fill 
in your I-Story. Vox Leah a picture of your 
I-Story when complete.

Challenge: Watch these 2 additional videos:
“Your New Best Girlfriend, The Flip Chart” and
“Mastering the Individual Consultation”
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building

Challenge: Complete your first 5 Career Surveys 
with Leah to earn your Pearl Earrings, AND take 
the DISC test and Vox a picture to Leah.
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Sales Director and above
24+ Unit Members

9-13% Unit Commission +
9-13% Personal Team Commission +

Bonuses starting at $500/m and much more!
$100 Bonus each qualified New Team Member

DIQ (Director in Qualification)
10+ Active Team Members
Star Consultant consistency

9-13% Personal Team Commission
$50 Bonus each qualified New Team Member

Car Driver (Grand Achiever)
14+ Active Team Members + production

4 months to qualify
9-13% Personal Team Commission

$50 Bonus each qualified New Team Member

Future Director
8+ Active Team Members

9-13% Personal Team Commission
$50 Bonus each qualified New Team Member

Team Leader
5+ Active Team Members

Eligible to go On-Target for earning Career Car
9-13% Personal Team Commission

$50 Bonus each qualified New Team Member

Star Team Builder
3+ Active Team Members

Eligible to wear the coveted Red Jacket
4% Personal Team Commission

$50 Bonus with 4th qualified New Team Member

Senior Consultant
1-2+ Active Team Members

4% Personal Team Commission

Independent Beauty Consultant
Star Consultant, Company and Unit Prizes

Bonus Products
These Benefits + more as you advance Career Path.

50% discount on all Section-1 products.
50% profit with each customer product purchase.

Career Path



18



19



20



21



22



23



24



25



26



27

MANAGEMENT

Challenge: Fill out the Weekly Plan Sheet with 
your “ideal” Mary Kay Schedule and Vox Leah a 
picture when it’s complete.
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PCP
45 customers x .70 centers each + tax =
$36/quarter = $12/month

Services
Propay ($2.50) / Biz Cards ($2.50) / 
Website ($4) = $9/month

Supplies & 
Samples

 5% of wholesale order = $33/month

Postage & 
Shipping

 = $15/month

Workshops  = $46/month
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Info

TOTAL:
Total Sales - Bottom Line Including:
_______________  Tax
_______________  Commissions
_______________  Prizes

Beginning Inventory - 
at your Cost or 50% of Retail

Section 1 Purchases -
from Packing Slips, at Your Cost

Personal Use Products - Unseen, physically 
can not see - at Your Cost

Closing Inventory -
at Your Cost or 50% of Retail

Advertising -
Preferred Customers, Cards, Pink1, etc.

 TOTAL:
_____________________

Vehicle Expenses:
_______________  Purchase Price
_______________  Gas, Oil, Repairs, etc.
_______________  Tags
_______________  Lease Payments
_______________  Interest on Loan
_______________  Insurance

Insurance Rider on Mary Kay Product

Interest on Business Loan or Credit Cards 
used ONLY for Mary Kay

Laundry and Dry Cleaning

Legal, Accounting and Professional Fees

Office or Bookeeping Expenses - 
to keep track of your business

Rent/Lease Paid on Equiment - copiers, etc.

Weekly Meeting Fees

Supplies - 
what you use to do your business

Sales Tax Paid to Mary Kay - 
from Packing Slips

Travel Expenses - 
Hotel, Cab, Parking, Airfare, etc.

Meals and Food - 
Business Dinners, Open Houses, etc.

Telephone & Communication Expenses:
_______________  Mary Kay Long Distance
_______________  Cell Phones & Pagers
_______________  Second Phone Lines
_______________  Voice Mail Fees
_______________  Home Phone Add-Ons
_______________  Internet Access

Bank Charges on Mary Kay Account

Credit Card Processing Fees - when a 
Customer Charges Something with You

Dues and Publications that Increase your 
Professionalism

Postage

Freight Expenses - from Packing Slips

Section 2 - from Packing Slips

Workshops - 
Career Conference, Dallas, etc.

Miscellaneous - description

Utilities - Gas, Electric, Water, Sewage, 
Cable and Garbage

Telephone Base Rate - for the Year

Rent for Renters

Insurance - Homeowners or Renters

Repairs and Maintenance

Real Estate Taxes

Mortgage Interest

Sq. Foot of Home or Apartment

Sq. Foot of Mary Kay Usage

Cost of Home

Purchase Date

TOTAL MILES FOR THE YEAR

MARY KAY MILES FOR THE YEAR


